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WITH AT HOME BUSINESS

eter and Myma Wellock from
Sdle, are celebrating the
Success of their home-shopping
business with leading direct
seling company, Kieeneze, with 2 brand
new MINI 2nd a ip o the Caribbean
courtesy of the company.

Expolice sergeant Peter and his vife
Myra, are_aifing their snarkes and
donning their sunglasses i preparafion
for a tropical Caribbean cruise — an
incenive they qualified for from Kieeneze
a5 a reward for the consistently high
fetal sales the pair have generated via
their_distibutorship for the Iy
Shopping giant. ANG i that's not enough.
when they return, they will be greeted by
thei brand new, super-sick MINI Cooper
— anolher reward for meeting sales
targes from the diret seling company,

Kleeneze's revered incentive scheme
honours s top. performers witin its
network of dstrbutors with exciing s
to exfic overseas tions, - cash
bonuses and brand new cars,

Peter comments: “We cannot think of
another job that provides s with such
amazing opportuniies. The fivancial
ewards and freedom of [festyle we get
wilh Kieeneze 15 a reward in fsef, but
Knowing your hard work can result in
amazing prizes such as holidays and
cars is an added bonus, and allthe more
motivating,

Geeneze has changed our fives.
From being on the brink of financial
despair after @ couple of unsuccessful
business ventures a few years back, 1o 2
eatthy, virtually stess free income and
sty today.

“Thiough hard work and deter-
mination we have built up a realy strong
team of over 200 distibutors that we
manage. | dont know of any offer
business that offers the opportunities
Keeneze doss - we would. thoroughly
recommend the  Kiceneze  business
opportunity to everyone - it increcibl.

Atter leaving the police force o ent
world of business, Peter discovered
Kieeneze after two previous attempis at
Startup businesses had faled.  With
maunting financial pressures, both Peter
and Myma began ditributing catalogues
in and around their local area, and sure
enough, the money stared coming in.
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Kleeneze's Managing Director Jamie Stewart gives Peter and Myrna Wellock

from Sale the keys to their new MINI Cooper

With flexisilty of working hours and an
instant ncome generated on everything
S0d, Kieeneze provided a [feline in
dificull times. However, realiing the
potential of the opportunityKieeneze
presented them with, Peter and Myma
began to put a plan into acton, and
within  few years were_ promoted to
‘Senior Executive Disrbutors

Richard Bery from the Direct Seling
Association (DSA), of which Kieeneze is
a founding member, comments: “The
Kleeneze business is'a great example of
why the direct seling Industry is growing
— it is benefting people in tough
economic times, providing them with a
Sound, proven business opportunity thet
gives them control I s not only the
flaxible hours of working and. the
fnancial rewards it ofers, but the great
incentives eally help bocst morale and
motivate in grey times.”

Keeneze has become a feline to
many people all aver the UK and indeed
withinGreater  Manchester, offering
stabilty in a volaile time by allowing
people o quickly take control of their

finences via a legitimate business
opportunity with no prohititive tart-up
costs and unimited eamings potenta,

s an eflect of the curent
economy, Kleeneze i
damatic increase i the
number of new recruis foning,

the business. With the recession set 1o

stay until 2010, andunemployment

predicte to rise 0 3.1 miion* over the.
next two years, increasing numbers of
ndividuals will be looking to supplement.

o replace their regular income via

aterative means,

“The home shopping distibution channel
is one of the fastest growing worldwide
retal trends, and with over 30 milion
homes in the UK and ROI, opportuniies
for direct seling businesses o flourish
are vast — it definitely one o watch
for 2009,
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