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to riches

Seven years ago, Claire Rea and husband
Peter were facing eviction from their
2ouncil house. Now, they’re about to move
nto a brand new, four-bedroom home...

laving another mouth to feed was the
ast thing Claire and Peter Rea felt they
eeded. With two sons from Peter’s first
narriage to support, and their five-year-
Id son Lewis to feed, life was already
eriously tough without the news that
laire was expecting another. In fact, for
laire and Peter from Tyne and Wear, life
ouldn’t have got much worse financially.

‘People were chasing us for money all
he time,’ recalls Claire, 33. ‘We were
rightened to pick up the phone, and
rightened to open the mail as there were
o many brown envelopes coming through
he door. Our parents would do their
veekly supermarket shop and give us half
f what they bought to help us out.’

Peter, 43, wasn’t a work-
hy shirker — far from
. The family’s finances
ad sunk because he was
rying to get his own pub-
efurbishment business off
he ground. Virtually every
enny the couple could scrape together
ad gone into the business, but nowhere
ear enough was coming back.

‘While other parents spent weekends
rowsing shopping centres, returning
ome laden with bags of new children’s
lothes, Claire got up at the crack of dawn
o scour car-boot sales for bargains. When
ewis started school, there was no choice
ut to send him in second-hand clothes
nd shoes. Peter, meanwhile, had to
arn to turn his hand to car mechanics if
nything went wrong with their old car.

For Christmas 2001, Claire bought toys
or Lewis that she’d found for £1 or less

toys that other children had discarded.

“That was one of the worst things,”
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‘People were
chasing us for
money’

says Claire, ‘not being able to buy him the
things he really wanted for Christmas.’

Facing eviction from their council
house for falling behind with the rent was
almost the last straw — then Claire found
she was pregnant with Brad, now six.

Sick and tired of living below the
poverty line, and scared that the expense
of a new baby could push them right over
the edge, the couple realised the time had
come to try something new.

In despair, Peter phoned an old friend,
Gary, whom he knew had started selling
from catalogues he distributed door
to door. When Gary told Peter he was
earning a very healthy living, it seemed
too good to be true. Peter asked to see
proof — and couldn’t
believe his eyes when he
saw the figures.

‘Within weeks, Peter
and Claire had signed up
with the long-established
network-marketing
company Kleeneze, which sells household
and beauty products.

‘When their supply of catalogues
arrived, the couple set off at 7.30am each
day to drop them through local doors. In
their first month, working only part-time,
the couple made £401.

‘That made us believe this was a real
opportunity for us,” says Claire. So Peter
stopped trying to run his other business
to concentrate full-time on selling,
working from morning until late at night.

‘We realised that the longer and harder
we worked, the quicker we’d get out
of debt,” says Claire. ‘We started to get
ourselves back on track.’

Every month the couple saw their

Peter and Claire were
recently named Kleeneze
‘Distributor Of The Year’





[image: image2.jpg]income climb from the 21%
commission paid to them for
every item they sold. Then
they started recruiting other
people to be agents, building
their own team, for which the
company paid between 6% and
16% of their team’s sales.

‘There’s no hard sell
involved,” explains Claire.
‘We’ve found that customers
know and trust the Kleeneze
name, and many people like
the convenience of having
goods delivered, or find the
catalogue has gadgets they
can’t find in the shops.’

As their business has
grown, Claire and Peter have
divided their responsibilities.
Claire looks after the
customers, Peter recruits and
supports new members of
their team, who are spread
right around the country.

Their hard graft has seen
the couple rewarded not only
financially, but also with
incentives offered by the
company to top earners. This
year they added ‘Distributor
of the Year’ to their awards,
in recognition of their team’s
turnover — which exceeded a
staggering £3.5 million! In the
last few years, as additional
rewards for their work, they’ve
been whisked off to places that
at one time Claire could only
dream of seeing, including
South Africa and Australia.

Claire is also thrilled to
see that Peter has grown
into an accomplished public
speaker. Overcoming his
initial nervousness of speaking

It’s been a massive
life-change for us’

woman making a new start

Claire and Peter will
soon move into this
gorgeous house;
below: they've won
ome great trips
rough Kieeneze.

at company
conferences, he now
enjoys speaking to
some 5,000 people
at a time.

“You wouldn’t get
me up there,” says
Claire, ‘but Peter
loves every minute
of it!

This autumn, " -
having bought, done up and sold the
council house from which they were
close to being evicted, the Rea family are
moving. Claire can hardly wait to get the
keys to their new, four-bedroom house,
with a double garage to house Claire’s
red Mini Cooper, and Peter’s CLK silver
Mercedes.

‘I can’t imagine what life would be
like now if we hadn’t found this way of
earning a living,” says Claire. ‘From bein;
where we were to where we are now is a
massive life change. It’s great to be able
to treat our boys to things, and knowing
we’ve helped other people change their
lives, too, gives us a great feeling. We
know how it feels to hit rock bottom — bu
we’re living proof that you can climb you
way out again.

¢ Network marketing is not the same as
pyramid selling, and is regulated by The
Direct Selling Association (DSA). There’s
" a wide range of opportunities for
network sellers, from books, cards and
stationery to children’s wear, cookware
and beauty and health products.

For details of DSA members, check

out www.dsa.org.uk.

For details of Kleeneze selling, see
www.kleeneze.co.uk
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