Party Plan Helpful Notes  2008
· Place the “Why not host a party?” slips in with your catalogues
· When delivering orders tell customers you are now doing party plan and ask would they be interested in attending party at your house?

· Would they be interested in hosting their own party? Free Products & Free Weekend Break Voucher
·  Let them know what’s in it for them 10-20% Discount off their order
· Have the first party at your house. Make sure the TV is off but available to show the Opportunity/Cannes DVD if needed.  It is also a good idea for the hostess to arrange for someone to entertain or baby sit children for the night
· Ask all your good customers to bring any friends and family with them 
· It is important to make sure the hostess invites 20 - 30 people (help her to write a list) and give them all a catalogue 2 weeks before the party. Ask them if there are any particular items they would like to see. This is a good way of getting a varied selection of products
· Start the party around 7.30 – 8.00. It’s a good time for those who work
· Dress smart/casual and smell nice.  Keep Smiling.  Be Relaxed 
· Ring your Hostess a few times before the party reassure her you are a partnership if she invites the guests you will do the rest
· Display the products as attractively as possible

· Introduce yourself and greet all your guests as they arrive
· Thank everyone for attending and  the hostess for hosting the party
· Partying is networking with people so don’t miss a good opportunity for sponsoring Let everybody know that you are actively looking for people to join you in the business and that, before they leave, you will be giving them all a “party bag”, which will contain an information pack and a video about the fantastic Kleeneze opportunity, in case they know anybody who might be interested in taking a look at the business
·  Tell them you will collect back the DVDs when delivering orders
· We include our latest cheque and our sponsor’s cheque and a short letter to say thanks for attending the party
· Start by talking about and demonstrating the products, particularly new products like the Cabouchon jewellery and Lakeland Lavender
·  Let the guests touch, feel and try and smell the products
· Before you show the products play a game. Give everyone a pen and 2 of your Business Cards. The first one is for their name to pin on their clothing (your card will now go home with them).    On the other card ask them to write down their full name and address and phone number. Pick a letter and the one with the most times that letter appears in their address wins a prize - not too expensive 
·  (Multiple gift items available in the catalogue for £4.99) ie bag clips
· Do the same for the person who’s phone number digits add up to the highest number (mobiles included) When numbers are added together the highest number wins a prize.  The final prize will be drawn from the basket full of cards you will now collect from everyone.    You now have everybody’s address and phone number. with which to follow up after the party. Lot’s more fun party games to be found in the Jan Ruhe "Lets Party" Book.
· "We, as humans, need to get together, to entertain, to connect, to belong, to socialise, to be needed, to be included and to be invited. Home parties are a valid successful, inexpensive way of getting people together to shop, to give outstanding service, to look at products, invest in them and to have an enjoyable experience. Once you start scheduling parties and learn how to do a party a week, your product and opportunity with more people. The more people you share your product and opportunity with the more will join you".   (extract taken from the Let's Party  - by Jan Ruhe)
· "Let's Party" by Jan Ruhe is an absolute must if you want to do Party Plan
· Have a special Offer i.e. FREE Batteries included with the front page item
· After Demo of products. Show the DVD (ie Caribbean Cruise) while people are looking through the catalogue and placing their orders. Kneel and talk to every one. Personalise your time with them and their needs
· Close the party by taking more party bookings totalling the orders up for the night.
· Present the hostess with her Free Weekend Break Voucher and the total of goods she has gained for free by having the party. Pack and be the first to leave. 



KLEENEZE PARTY  ENVELOPE  (Sample - can be printed on envelope)








HOSTESS ENVELOPE





Date…………………………………


Day ………………………………….


Time………………………………..





GUEST LIST. (20-30)     		 
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Total Orders from Party		……….





Orders taken B4 party		………	


Final Total				………





 Hostess Commission		……….% 


  		


+ No. of Parties booked		……….


	


+ Free W/E Break Voucher		.………





Grand Total                         	………


      			











