How to reach Gold Distributor

Income: £800-£1500  Every 4 weeks

TOP TIPS from “Kleeneze Distributors of the Year 2001 & 2002” – Rob Forster & Ray Aziz.  Team Turnover of over £1 million every 4 weeks with an income of over £24,000 per month.
1. Join the Interactive Training system with voicemail and separate your personal calls from your business calls.

2. Try to get into the habit of placing a minimum of 1,000 business cards per week.  (Only 150 per day or 75 each).

3. Place a minimum of 1 newspaper advert per week.

4. Join an “Advertising Pool” and reap the benefits of group advertising.

5. Place a minimum of 2 shop adverts a day.

6. Make sure you have a car sticker or use a magnetic car sign if you’re driving a company car.

7. Use “Able Labels” on consumable products, delivery receipts and all outgoing mail, especially bills.

8. Wear the various Badges, which are available.

9. Have a Personal Retail Target of £1,000 every 4 weeks. (Min 200-250 catalogues required.

10. Put Opportunity leaflets out at the same time as your catalogues.  Don’t forget your customers are also prospects.

11. Get a website

12. Try and make a list of people you know or they might reply to someone else’s advert.

13. Talk to a minimum of 2 people per day. (Cashiers etc.)

14. You must attend the Opportunity Presentations twice a month. (Only 2 nights out of 30)

15. Join the Internet Ordering System; it will save you time and money.

16. Try and attend all the Success Seminars and stay for the evening do, this will help you to get to know people and more importantly let the team see the fun side of the business.

17. Attend the Company National Conferences and hear about new products, incentives, conference destinations and see where the company is going etc..

18. It’s important to use the duplicatable system and send out good quality Information Packs.

19. Listen to the “follow-up” training tape and copy it for all your team members.

20. Read some books on “Network Marketing”.

21. Turn your car in to a “Learning Zone” and listen to Success Seminar audio tapes.

22. “Drip feed” audio tapes to new people who have joined your team in their first couple of weeks.

23. Watch the Success Seminar Videos and give them to new team members who just missed a Seminar.

24. Attend “Network Training Workshops” if you want to start a team or learn more about Networking.

25. Ask your sponsor on how to use 3-way calling or ask your sponsor to help with “follow-up” phone calls.

26. Have a presenter with good quality copies of newspaper articles; this will give your presentation credibility,

27. Be your own best customer, save money on products you already use in the home.  This may also help you reach the next bonus level.

28. Keep a track of your teams figures and help them reach bonuses.

29. Ensure your team members are aware of what’s on and send them a “Flyer” promoting events.

30. Make a goal of asking everyone in your team personally if they got the “Flyer” and if they are going to attend the next training event with you.

31. Use every opportunity and introduce people to your “Upline” and other successful distributors in the room.

32. Send a “Mail-shot” Newsletter to all of your team members and keep them informed at least once a month.

33. Dress for Success, if you want the business to be treated professionally.

34. Show your team members the various slips to use in your catalogues to help them be more efficient.

35. Show your team how to order “Shop Adverts, Flyers & Business Cards.”

36. Buy a cheap Stamp Kit. (£10) Use this to stamp your order forms & envelopes etc.

37. Get a Hardback Notebook and take notes when you’re at a meeting, don’t forget to put your Name & Telephone number in the front.

38. Take pictures of events and successful Kleeneze people and use them when you’re talking to people.

39. Use a Hardback notebook for your “Leads” and keep it next to your phone.

40. A Tape recorder is a good way to recap on things and listen to things over and over again.

41. Help your team set-up their Voice Box with an enthusiastic message and show them how easy it is to send a message.

42. You MUST attend “Leaders Workshops” (15% and above) and learn how to move your business to the next level.

43. Learn the “Do’s & Don’ts” of a “Sizzle/Conference Call.”

44. Organise a “Sizzle” with the help of your “sponsor/upline”. 

45. Organise a “Conference Call” and receive essential training over the phone in your living room.

46. Keep records of people who have joined your team, with some information about them.  It will help you to know them better and also keep a track of what information they’ve had.

47. Invest in a fax machine (£100) and receive “fax-mails”.

48. Run a competition for your team with the help of your “sponsor/upline”.

49. Speak to your “sponsor/upline” and let them know how you’re doing; this will help you stay focused and keep on track.

50. Send an Opportunity flyer to prospects and invite them to their local presentation.

51. It’s important to keep positive, remember moaning will not help your business or your attitude in anyway.

· Teach each person you sponsor All of the above.

· The main reason people fail in business is the lack of direction and most importantly lack of discipline.

Remember you are going to have some challenges, you’re going to have ups and downs, Kleeneze is no different to life, however it is the only way we have found where ordinary people with no previous experience, no qualifications, can travel to exotic locations all over the world (5 Star) for free – twice a year, get two Free BMW’s, a Porsche and a Ferrari for free, cash incentives as you progress up the marketing plan, lots of fun, parties, BBQ’s and friends.  Plus an ongoing training and support system that works, not to mention earning in excess of £50,000 per annum.

RobnRay

Voice Box: 116177

Email: team@robnray.com
